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®
ENERGIZE YOUR SALES CAREER BY BECOMING REPRESENTATIVE

A CERTIFIED SALES PROFESSIONAL CONFIRM YOUR PLACE AS AN INDUSTRY LEADER
SAN DIEGO, CA - JAN. 10-13, 2012 INDIANAPOLIS, IN - MAY 21-25, 2012

(Arrive Jan. 9) (Arrive May 20)

SYRACUSE, NY - MAR. 6-9, 2012 Indiana University/Purdue University-Indianapolis (IUPUI)
(Arrive Mar. 5)

DENVER, CO - SEP. 11-14, 2012 “CPMR and CSP are extremely well run and taught by highly skilled
(Arrive Sep. 10) instructors that bring real world experience into the classroom.
INDIANAPOLIS, IN - OCT. 2-5, 2012 Each certification provides me with critical skills needed to run
(Arrive Oct. 1) and work in a successful Manufacturers Rep agency.”

Dave Dasson, CPMR, CSP - Net Sales
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MANUFACTURER’S

BEST PRACTICES
WORKING WITH REPS

INDIANAPOLIS, IL
MAY 22-23, 2012

Indiana University/Purdue University-
Indianapolis (IUPUI)

Two days. Dozens of ideas to
strengthen your rep network.
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